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Why Your Company 
Should Participate: 

• You’ll have private meetings 

with potential partners, 
distributors and end-users based 
upon YOUR objectives! 

• You’ll network with the key 

aerospace/defense agencies and 
companies in New Delhi, 
Bangalore and Hyderabad. 

• You’ll have in-depth briefings by 

the U.S. Depts. of State, 
Commerce and Defense as well 
as ISRO, SIATI and the 
Confederation of Indian 
Industry. 

• You’ll participate in interesting 

site visits throughout the trip. 

• You’ll return with a VERY in-

depth knowledge of the Indian 
Aerospace sector and where the 
opportunities lie and how to 
take advantage of them! 

Join the US Commercial Service 
as they lead an 

Aerospace 
Supplier 

Development  
Mission  

 
 
 
 

 

to  

India 
 

November 9-13, 2009 

One of the world’s 
most dynamic &  

expanding  
aerospace markets! 

Cost: 
Small & Medium firms: $3,900 (one rep) 
Large firms:        $4,600 (one rep) 
Addition firm rep:         $500  
(regardless of firm size) 
 
Deadline: August 31, 2009 
 
 

Space is limited to 12  
companies.  

 
 Additional participation will be considered on 

a case-by-case basis. 
 
 

DON’T MISS OUT!! 



 Be Part of this Unique Mission 
The U.S. Department of Commerce will lead 
this high-profile mission. All participating 
companies will spend five days meeting key 
Indian government agencies and industrial 
powerhouses including: 
· Indian Ministry of Defense 
· Indian Ministry of Civil Aviation 
· Airport Authority of India 
· Indian Space Research Organization 

(ISRO) 
· Society of Indian Aerospace Technologies 

and Industries (SIATI) 
You will also have targeted one-on-one 
meetings in each city (New Delhi, Hyderabad 
and Bangalore) with potential partners, 
distributors, end users or local industry 
contacts.  
 

Multiple Networking Events Too! 
Delegates will participate in four important 
networking receptions and several focused 
briefings and site visits. With so much packed 
into one week and three cities,  you’ll return 
with a very deep knowledge of the Indian 
aerospace industry and climate! 
 

Why India? 
The Indian aerospace market is very promising 
for U.S. suppliers looking for joint-venture 
opportunities because the Indian companies 
are trying to evolve as serious players in the 
global market. They need and want U.S.  
aerospace companies as partners! Most of the 
major U.S.  aerospace companies are already 
in the market. This is a great opportunity to do 
business with them in India and expand your 
global presence.  

Did you know the 
Indian Aerospace 
sector ranks among 
the world’s most 
dynamic and is 
growing significantly?  

Is your company 
interested in new 
aerospace clients in 

India in both the commercial and 
government sectors? If so, join the 
mission! 

Key growth opportunities: 
• Indian airlines are currently buying 

over 300 aircraft valued at about $35 
billion between 2007 and 2012.  

• The air defense sector in India is 
growing at an estimated rate of $3-4 
billion annually.  

• Major procurements of military aviation 
hardware and upgrading of 
surveillance, defense and strike 
capabilities are currently being 
planned. 

• New product requirements (especially 
multi-role combat aircrafts) and 
replacement of military aviation craft 
are expected to cost about $15-20 
billion over the next 3-5 years.  

• The major U.S. 
aerospace players 
are already there, 
why aren’t you? 
Join them! 

Don’t Miss Out! 

Itinerary (tentative) 

Mon Nov. 9 New Delhi 
  Briefings, appointments, 
  meetings & reception 
Tues Nov. 10 New Delhi & Bangalore 
  Site visits & reception 
Wed Nov. 11 Bangalore 
  Presentation, briefings,  
  appointments & reception 
Thur Nov. 12 Bangalore & Hyderabad 
  Site visits and reception 
Fri Nov. 13 Hyderabad 
  Site visits & appointments 

If you would like more information, please 
contact : 
Karen Wyman, Int’l Trade Officer, ITRC 
kwyman@dred.state.nh.us  
(603) 271-8444, ext. 148 
or  
Justin Oslowski, Director, USEAC 
justin.oslowski@mail.doc.gov 
(603) 953-0210 


